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 company scorecard 6.2.8 
 contract management issues 6.1.1 
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 other policies applicable 5.10.1 
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 National Environment Protection  

Measures (Implementation) Act 3.16.7 
 heritage 3.16.5 
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 SME 3.10.3 
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 privity 2.1.5 
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sources of 5.3.3 
 
MBA Land Holdings Case 2.1.5 
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 contract approval 5.7A.6 
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 role of CONDMAT offices 4.2.1 
 Overseas suppliers 3.3.3 
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 partnering arrangements 4.1.2 
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 independent reviews 4.4.4 
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Procurement Approval 
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Quality Assurance 
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 Quality Assurance requirement type  
 clauses 3.5.4 
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 risk assessment 3.5.3 
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 importance in dispute resolution 6.8.3 
 importance in negotiation 5.7A.3 
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 maintaining and audit trail 5.6.2 
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 amendments to request documentation 5.4.10 
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 content 5.4.3 
 Covered procurement 5.4.3 
 evaluation criteria (Complex & Strategic) 5.4.6 
 evaluation criteria (Simple) 5.4.5 
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 industry briefings 5.4.9 
 reimbursement of re-tendering costs 5.4.11 
 re-tendering 5.4.10 
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 tender evaluation plans 5.4.6 
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 draft statement of work 2.4.3 
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 Use of 3.8.3 
 
Security 
 Defence Industrial Security Program 3.9.1, 3.9.3 
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 workers compensation in service 
 contracts 4.10.4 
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 policy considerations 3.10.3 
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 sole source template 4.7.4 
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 Project Definition Study 4.9.7 
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Defence Procurement Policy Manual 1 July 2009 7 



 Index
 

T 
 

Target Costs 
 in incentive contracts 2.2.4 
 
Target Fee 
 in incentive contracts 2.2.4 
 
Templates 
 AC565 – “Request for Quotation” 2.3.5 
 ASDEFCON templates 2.3.1 
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